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The market is closed for exploration funding 

1.  Small but meaningful deals are not getting funded. 
2.  Pre-resource exploration is not getting funded. 

3.  Investors are nervous and are struggling to imagine, let 
alone plan for an uptick. 

4.  Any funding coming in goes to the largest, most developed 

companies.  
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Number of Deals & Dollars Raised 
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Note: The charts represent all deals in all natural resource sectors closed between January 1, 2012 and December 31, 2014. Dollars listed in million-dollar units. 
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Quarter Trends: 2011-2014
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Note: The charts represent all flow-through financings across all natural resources sectors closed between January 1, 2011 and 
December 31, 2014. 
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Flow-Through Dollars Raised by Province

Note: All dollars raised are listed in million-dollar units. PearTree participation includes only public company financings. Private company 
financings are not included in this report.

By Project Location (2013-2014)

Highest Dollars Raised
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Flow-Through Raised by Quarter: 2012 – 2014

Note: The chart represents all flow-through financings across all natural resources sectors closed between January 1, 2012 and 
December 31, 2014. Dollars raised listed in million-dollar units. . 
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Gold $123.85 $27.20 $86.20 $166.55 $38.45 $25.52 $48.61 $45.57 $57.71 $34.52 $81.99 $66.59

Precious Metals $11.50 $75.31 $4.49 $12.18 $1.09 $13.01 $21.33 $3.86 $0.93 $0.13 $6.14 $10.17

Base Metals $32.52 $8.95 $18.31 $23.68 $11.90 $21.75 $6.71 $4.83 $2.80 $3.31 $8.22 $6.32

Iron Ore/Bulk $12.13 $7.60 $2.44 $10.02 $0.20 $0.00 $1.15 $5.79 $3.01 $1.47 $4.02 $0.00

Other $37.81 $13.64 $7.43 $27.89 $8.21 $33.92 $5.04 $53.64 $15.27 $5.27 $37.49 $27.23

Total $217.81 $132.70 $118.87 $240.32 $59.85 $94.21 $82.85 $113.68 $79.71 $44.99 $137.86 $110.31

Dollars RaisedDollars Raised
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Sector 2012-2014 2013 2014

Gold $802.76 $158.15 $240.80

Precious Metals $160.15 $39.29 $17.37

Base Metals $149.31 $45.20 $20.65

Iron Ore/Bulk $47.83 $7.14 $8.50

Other $272.83 $100.81 $85.26

FLOW-THROUGH  |  December 31, 2014  |  10

Sector Distribution by Dollars Raised 

Note: The charts and table represent all flow-through financings across all natural resources sectors closed between January 1, 2012 
and December 31, 2014. Dollars raised listed in million-dollar units. 
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Brokered Financings Across All Sectors: 2012-2014

Note: The table represents all brokered flow-through financings across all natural resources sectors closed between January 1, 2012 and 
December 31, 2014. Financing size and total money raised listed in million-dollar units. (1) No financings were completed in the Precious 
Metals sector in 2014. +Median *Average
 

Gold 64.3% $5.24 22 $115.23 5.6% 2.6% 8.2% 16.9% 36.4% 36.4% 34.0 106.8%

Iron Ore/Bulk 1.5% $1.37 2 $2.74 6.0% 5.3% 11.3% 29.3% 0.0% 50.0% 33.5 136.8%

Base Metals 3.5% $3.17 2 $6.33 5.7% 5.7% 11.4% -0.7% 50.0% 50.0% 34.0 115.5%

Other 30.6% $4.57 12 $54.86 5.9% 2.9% 8.8% 9.2% 25.0% 50.0% 21.3 118.4%

Precious Metals 0.0% $0.00 0 $0.00 N/A1 N/A1 N/A1 N/A1 N/A1 N/A 1 N/A1 N/A1

All Sectors -- $4.71 38 $179.16 5.7% 3.0% 8.7% 12.4% 31.6% 42.1% 30.0 112.5%

2013 All Sectors -- $4.44 42 $186.67 5.7% 2.4% 8.1% 7.9% 40.5% 35.7% 27.9 96.2%

2012 All Sectors -- $4.47 122 $544.78 5.9% 2.5% 8.5% 12.7% 17.2% 38.5% 29.8 90.7%

2014

BOOK AVERAGE FEES STRUCTURE EXECUTION
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Broker Stats: 2012 – 2014 

Note: The table represents all brokered flow-through financings across all natural resources sectors closed between January 1, 2012 and 
December 31, 2014. Financing size and total money raised listed in million-dollar units. +Median *Average
 

SECTOR
% OF 
TOTAL 
BOOK

DEAL SIZE* TOTAL 
DEALS

TOTAL 
RAISED

CASH WARRANT TOTAL
SHARE 
PRICE 

PREMIUM+

% OF 
DEALS 

BOUGHT

% OF DEALS 
WITH 

WARRANTS

DAYS TO 
CLOSE*

SUBSCRIP-
TION RATE*

Dundee 13.4% $11.13 11 $122.44 5.5% 3.1% 8.6% 10.0% 90.9% 9.1% 20.8 132.7%

Canaccord 8.9% $4.77 17 $81.11 5.8% 5.0% 10.8% 9.1% 58.8% 17.6% 29.8 116.9%

Cormark Securities 8.0% $10.35 7 $72.48 5.4% 1.7% 7.2% 19.5% 71.4% 14.3% 18.4 109.9%

Primary Capital 6.7% $8.72 7 $61.02 5.5% 0.7% 6.2% 9.4% 14.3% 42.9% 20.6 153.8%

Salman Partners 6.2% $9.38 6 $56.30 6.4% 0.6% 7.0% 12.8% 66.7% 0.0% 20.0 100.4%

Secutor Capital 5.1% $2.03 23 $46.58 5.9% 3.4% 9.3% 8.6% 0.0% 60.9% 20.1 104.7%

Scotiabank 4.8% $14.60 3 $43.80 5.0% 0.2% 5.2% 7.2% 0.0% 0.0% 27.7 138.6%

Raymond James 4.7% $6.14 7 $42.98 5.1% 0.3% 5.4% 5.6% 57.1% 0.0% 26.3 104.0%

Stonecap Securities 4.5% $20.38 2 $40.76 7.0% 0.0% 7.0% 22.9% 100.0% 0.0% 30.0 100.0%

RBC 4.4% $9.92 4 $39.69 5.5% 1.0% 6.5% 10.4% 100.0% 0.0% 20.5 112.3%

Industrial Alliance 3.9% $1.48 24 $35.56 6.7% 4.6% 11.2% 21.1% 0.0% 66.7% 34.8 84.5%

CIBC 3.7% $11.16 3 $33.47 6.0% 1.8% 7.8% 3.9% 100.0% 0.0% 22.0 120.8%

Casimir Capital 3.1% $5.71 5 $28.56 4.3% 0.9% 5.2% 11.7% 20.0% 20.0% 17.2 77.0%

TD Securities 3.0% $13.55 2 $27.10 5.0% 0.0% 5.0% 9.0% 100.0% 0.0% 17.0 100.0%

Macquarie 2.7% $3.54 7 $24.80 6.2% 1.5% 7.7% 8.3% 14.3% 57.1% 35.7 87.2%

National Bank Financial 2.7% $4.86 5 $24.29 6.3% 1.4% 7.7% 70.0% 20.0% 0.0% 19.4 99.7%

Haywood Securities 2.5% $5.64 4 $22.55 5.9% 6.0% 11.9% 13.0% 25.0% 25.0% 23.0 108.7%

Laurentian Bank 2.4% $2.43 9 $21.90 6.5% 2.9% 9.4% 25.0% 0.0% 22.2% 25.4 108.6%

Marquest Capital 2.2% $2.26 9 $20.36 7.1% 4.8% 11.9% 16.1% 0.0% 55.6% 27.0 94.4%

Jennings Capital 1.3% $3.82 3 $11.46 7.0% 7.0% 14.0% 0.0% 0.0% 100.0% 16.3 93.2%

IBK Capital 1.1% $1.43 7 $10.03 7.2% 7.4% 14.6% 11.1% 0.0% 71.4% 60.9 69.2%

Mackie Research 1.0% $4.45 2 $8.91 6.3% 6.3% 12.5% 2.8% 50.0% 50.0% 17.0 117.2%

BOOK AVERAGE FEES STRUCTURE EXECUTION



Prospectors & Developers Association of Canada: Flow-Through Shares Panel, March 2015    
This is a Painful Year: Flow-Through can exacerbate or stem the pain 10

What is needed to fix the market? 
1.  Young investors: Most of our investor base is aging out of 

the exploration risk appetite. 

2.  Company costs: What is the market willing to bear to keep 
the lights on?  

3.  Project complexity: How many layers of ownership can the 

market effectively value? 
4.  Discoveries: Need to happen on occasion 

5.  Project economics: Back of the napkin reality checks need 
to happen throughout project development. 
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Who is your flow-through investor? 

1.  How important is the tax credit to their investment decision? 
2.  100%: This may not end well for you. 

3.  75%: Their decision making isn’t about the project. 
4.  Cherry on top: These investors like the resource game and 

want to boost their returns and your success. 
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What are you raising flow-through for? 

1.  Do you have an asset? 
2.  Why do you want to use flow-through? 

3.  What is the value you are creating vs. the cost of the flow-
through? 

4.  Do you understand the cost of the capital? 
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No capital is free 

1.  Capital raises have real costs:  
a.  Management time, organizing, and dialing for dollars 
b.  Legal fees 
c.  Broker fees and warrants 
d.  Warrants 
e.  Tax credits if you do flow-through 

2.  What does it cost you not to raise money? 

a.  _________________ 
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Flow-through has negatives & positives 
ISSUES 
1.  Tax credit investors 
2.  Paper you will see get 

dumped in 9 months 
3.  Lots of costs 

 

BENEFITS 
1.  You get capital 
2.  Without capital you can not make 

a discovery 
3.  You get cash that can only be 

spent on exploration (can’t be 
rerouted by the VP of Investor 
Relations) 

4.  FT forces exploration and we are 
in the business of exploration 
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General Disclaimer: Oreninc 
This presentation is Copyright 2015 Oren Inc., which reserves all rights in and to this report. This report MAY NOT BE REPRODUCED IN ANY FORM, AND IS FOR THE USE OF THE 
INTENDED RECIPIENT ONLY. 
  
Oren Inc. (“Oreninc”) is a research service providing customized reports for client companies and brokers in the mining and commodities sectors, as well as producing the ODL, a digest, 
updated daily, of financings in the mining and commodities space. This disclaimer statement is an integral part of our service, this report and the accompanying presentation. Oreninc is 
not an investment bank and does not currently have any investment banking relationships with any of the subject companies or brokers of its reports, nor does Oreninc make a market, or 
act as principal in any securities. Oreninc is not an investment broker-dealer, does not offer securities for purchase or sale, and is not licensed or qualified to provide investment advice. 
Oreninc reports do not constitute a solicitation or recommendation to buy or sell any securities whatsoever.  
  
Conflicts statement: Oreninc and its principals have a financial interest in Aston Bay Holdings Ltd. (TSX-V: BAY), which is an early-stage exploration and development company with copper 
and zinc projects in Nunavut, Canada. 
  
All research reports and presentations issued and made by Oreninc are based on public information derived solely from publicly available sources such as, but not limited to, public 
company filings, company news releases, and financial data. We have not verified the accuracy of such public information, nor do we have any obligation or duty to update or correct any 
public information for any errors, misstatements, or material changes to such public information. You are strongly encouraged to verify all claims through your own thorough and 
independent research or due diligence. Oreninc research reports containing any valuations or fee targets and/or recommendations are believed but not guaranteed to have bases which 
may be substantiated as reasonable and adequate.  
  
Oreninc presentations are intended for informational purposes only, and are intended to inform the reader only. This Oreninc presentation represents solely the Oreninc Analyst's opinions 
regarding subject matter at the time of production of the report. The Oreninc Analyst bases his or her opinions exclusively on public information available at the time of production of the 
report. The Oreninc Analyst has not received any material non-public information regarding the subject companies or brokers. All estimates, opinions, and/or recommendations expressed 
in this report are subject to change without notice, and Oreninc is under no requirement to, and shall not, update the opinions and recommendations expressed herein in light of any 
subsequent events. The price targets presented in Oreninc reports are based explicitly on a significant number of our own estimates and assumptions, based solely on previously 
disclosed public information, and there can be no assurance that our price targets will be met, or whether the assumptions/estimates regarding the client company's actual financing 
outcomes will materialize. We may not publish any of our bases for such estimates and assumptions.  
  
You should understand that there is no guarantee that past performance by any companies will be indicative of future results by the same or different companies. Neither Oreninc nor any 
of its analysts, directors, or employees shall be liable to you, or anyone else, for any loss or damages resulting from the use of its research reports, opinions, and/or recommendations 
caused in whole or in part by negligence or contingencies beyond its control in procuring, compiling, interpreting, or reporting its research contents. Oreninc disclaims any and all liability 
as to the completeness or accuracy of the information contained in, and any omissions of material facts in, its reports.  
  
Companies should not rely solely on the recommendations and opinions contained therein. Any recommendation should not be taken as a substitute for the exercise of independent 
judgment and due diligence of the merits and risks of financings. 
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General Disclaimer: Oreninc - Cont. 
FORWARD-LOOKING STATEMENTS (SAFE HARBOR STATEMENT): The information set forth in this presentation may contain "forward-looking statements" subject to certain 
risks and uncertainties that could cause actual future results, performance or achievements to differ materially from any historical results. Statements in reports which are not 
purely historical in nature, including statements regarding beliefs, plans, expectations or intentions regarding the future, are forward-looking. Statements that are not historical 
facts, including statements that are preceded by, followed by, or that include such words as "estimate," "anticipate," "believe," "plan", "intend", "expect", "may" or "should" 
or similar statements, are forward-looking statements. Risks and uncertainties include, but are not limited to, the risks associated with the impact of general economic 
conditions, competitive companies, market acceptance, and the availability of high quality, qualified personnel and management. Other risks include but are not limited to 
factors affecting access to capital to meet all of the client company’s financial requirements, and the company’s ability to control costs. There can be no assurance that client 
company’s efforts will succeed and ultimately achieve sustained commercial success. These forward-looking statements are made as of the date of the report, and Oreninc 
does not assume any obligation to update the forward-looking statements, or to update the reasons why actual results could differ from those projected in the forward-
looking statements. There can be no assurance that beliefs, plans, expectations or intentions of persons producing data upon which Oreninc analysts rely in this report will 
prove to be accurate. 
 
 

 


